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For Immediate Release: 
 

Leading Homebuilder CRM Solutions Provider Lasso Data Systems Acquires UFollowUp  

Purchase brings additional talent, strategic clients and strengthened customer service platform to Lasso Data Systems in Eastern USA 

VANCOUVER, BC (November 7, 2012) ς Lasso Data Systems, bƻǊǘƘ !ƳŜǊƛŎŀΩǎ ƭŜŀŘƛƴƎ ŘŜǾŜƭƻǇŜǊ ƻŦ /wa ƘƻƳŜōǳƛƭŘŜǊ ǎƻŦǘǿŀǊŜΣ ǘƻŘŀȅ ŀƴƴƻǳƴŎŜŘ 

its plans to acquire UFollowUp, a Washington, DC-based provider of builder sales technology solutions. The acquisition joins the intellectual capital, 

technology and clientele of two industry leading CRM homebuilder software providers under Lasso Data Systems, which serves builders, 

developers and sales agencies throughout the United States and Canada. 

ά.ǊƛƴƎƛƴƎ ¦Cƻƭƭƻǿ¦Ǉ ƛƴǘƻ [ŀǎǎƻ ƛǎ ŀ ƴŀǘǳǊŀƭ Ŧƛǘ ŀǎ ƛǘ ŦǳǊǘƘŜǊ ŜȄǘŜƴŘǎ ƻǳǊ ƳŀǊƪŜǘ ǎƘŀǊŜ ŀƴŘ ŦƻƻǘǇǊƛƴǘ ŀŎǊƻǎǎ bƻǊǘƘ !ƳŜǊƛŎŀ ǿƘƛle enhancing our 

cǳǎǘƻƳŜǊ ǎŜǊǾƛŎŜ ŎŀǇŀōƛƭƛǘƛŜǎ ƛƴ ǘƘŜ ŜŀǎǘŜǊƴ ¦ƴƛǘŜŘ {ǘŀǘŜǎΣέ ǎŀƛŘ 5ŀǾŜ /ƭŜƳŜƴǘǎΣ /9h ƻŦ [ŀǎǎƻ 5ŀǘŀ {ȅǎǘŜƳǎΦ ά¦Cƻƭƭƻǿ¦Ǉ ƛǎ ƘƛƎƘly skilled and 

experienced in CRM and their homebuilder and multifamily customer base matches our target market. This strategic acquisition will provide us 

with additional expert resources geographically close to our customers which is part of our strategy for rapid growth accompanied by personalized 

ǎŜǊǾƛŎŜΦέ 

As part of the acquisition, the combined company will be headquartered in Vancouver, Canada and will be led by CEO, 5ŀǾŜ /ƭŜƳŜƴǘǎΦ ¦Cƻƭƭƻǿ¦ǇΩǎ 

current principal, Marc Regardie, will take on the role of Vice President, Eastern Region to be based in Washington, DC. Regardie will oversee 

existing customer relationships and new client acquisitions in the region.   

ά.ǊƛƴƎƛƴƎ ǘƘŜ ¦Cƻƭƭƻǿ¦Ǉ ǘŜŀƳ ŀƴŘ ŜȄǇŜǊǘƛǎŜ ǘƻƎŜǘƘŜǊ ǿƛǘƘ [ŀǎǎƻ 5ŀǘŀ {ȅǎǘŜƳǎ ŎǊŜŀǘŜǎ ŀƴ ŜƴƘŀƴŎŜŘ ƻǊƎŀƴƛȊŀǘƛƻƴ ǿƛǘƘ ŀƴ ŜǾŜƴ ǎǘǊonger means for 

helping homebuilders, multifamily real estate developers and new home agencies across the continent to achieve faster, easier sales and improved 

ǇǊƻŦƛǘŀōƛƭƛǘȅΣέ ǎŀƛŘ aŀǊŎ wŜƎŀǊŘƛŜΦ άL ŀƳ ǘƘǊƛƭƭŜŘ ǘƻ Ƨƻƛƴ ǘƘŜ [ŀǎǎƻ ǘŜŀƳΣ ǿƘƻǎŜ ŘŜŘƛŎŀǘƛƻƴ ǘƻ ǘƘŜ ƘƛƎƘŜǎǘ ǎǘŀƴŘŀǊŘ ƻŦ ŎƭƛŜƴǘ service align exactly with 

what we have done over the last eight yearǎΣέ ŀŘŘŜŘ wŜƎŀǊŘƛŜΦ 

Lasso CRM marketing and sales software is geared toward builders that develop and sell new residential construction or market multifamily rental 

properties. The software differs from other available solutions in that Lasso CRM is designed specifically for frontline marketing and sales 

personnel, where competing systems are typically construction management focused tools with CRM as an add-on component. 

ά¢ƘŜ ŎƻƳǇŜǘƛǘƛǾŜ ŀŘǾŀƴǘŀƎŜǎ ƻŦ ƻǳǊ /wa ƘƻƳŜōǳƛƭŘŜǊ ǎƻŦǘǿŀǊŜΣ ŎƻƳōƛƴŜŘ ǿƛǘƘ ƘƛƎƘƭȅ ǇŜǊǎonalized service, drives real and tangible benefits in 

ōŜǘǘŜǊ ƭŜŀŘ ƳŀƴŀƎŜƳŜƴǘΣ ŎƻƴǾŜǊǎƛƻƴǎ ŀƴŘ ƛƳǇǊƻǾŜŘ ǎŀƭŜǎ ǊŜǎǳƭǘǎ ŦƻǊ ƻǳǊ ŎƭƛŜƴǘǎΣέ ǎŀƛŘ /ƭŜƳŜƴǘǎΦ ά9ŦŦŜŎǘƛǾŜ ǳǎŜ ƻŦ ǘŜŎƘƴƻƭƻƎȅΣ with CRM as a core 

foundation tool, is rapidly growing in both strategic anŘ ǘŀŎǘƛŎŀƭ ƛƳǇƻǊǘŀƴŎŜ ŦƻǊ ƘƻƳŜ ōǳƛƭŘŜǊǎΣ ōƻǘƘ ƭŀǊƎŜ ŀƴŘ ǎƳŀƭƭΦέ 

Lasso CRM equips customers to sell faster and easier by improving lead capture, prospect management, sales velocity, close ratios and marketing 

ROI. The solution also assists in improving the effectiveness and efficiency of builder administration and operations. Customers access Lasso via the 

web 24/7 from anywhere and subscribe as part of a monthly software-as-a-service (SaaS). Commonly referred to as cloud computing, the 

subscription requires minimal upfront set-up and training, as well as no need for IT investment. 

According to the 2011 National Association of Realtors (NAR) study, 90% of homebuyers first use the Internet in their search ŦƻǊ ŀ ƴŜǿ ƘƻƳŜΦ ά²ƛǘƘ 

the Internet now an integral part of the home buying experience, builders must be equipped with a CRM solution that best captures and converts 

ƭŜŀŘǎΣέ ŀŘŘŜŘ /ƭŜƳŜƴǘǎΦ 

About Lasso Data Systems: 

[ŀǎǎƻ 5ŀǘŀ {ȅǎǘŜƳǎ ƛǎ ǘƘŜ ƭŜŀŘƛƴƎ ŘŜǾŜƭƻǇŜǊ ƻŦ ƛƴƴƻǾŀǘƛǾŜ άƻƴ-ŘŜƳŀƴŘέ /wa ƘƻƳŜōǳƛƭŘŜǊ ǎƻŦǘǿŀǊŜ Ŧor builders and developers.  Lasso, deployed 

on thousands of projects and communities globally, equips real estate developers, homebuilders and sales agencies to convert prospects to 

ǇǳǊŎƘŀǎŜǊǎ ŀƴŘ ǘƻ ǎŜƭƭ ǘƘŜƛǊ ŘŜǾŜƭƻǇƳŜƴǘǎ ŦŀǎǘŜǊ ŀƴŘ ŜŀǎƛŜǊΦ ¢ƘŜ ŎƻƳǇŀƴȅΩs software manages potential homebuyers online from interest list to 

occupancy including marketing, sales, inventory and contract management.  Lasso works equally well for diverse developments from urban high-

rise to suburban townhomes, single family, master planned and senior communities, and golf, mountain and ocean destination resorts.  Lasso is 

ŘŜǎƛƎƴŜŘ ŦƻǊ ŜŀǎŜ ƻŦ ǳǎŜΣ ǊŀǇƛŘ ŘŜǇƭƻȅƳŜƴǘ ŀƴŘ Ǉŀȅ ōȅ ǳǎŀƎŜ ǘƻ ƳŀȄƛƳƛȊŜ ŜŀŎƘ ŎƭƛŜƴǘΩǎ whL ŀƴŘ ǊŜŘǳŎŜ ǘƘŜƛǊ ǘŜŎƘƴƻƭƻƎȅ ŀƴŘ Ŧƛƴancial risk. Lasso is a 

privately held company headquartered in Vancouver, BC, Canada. www.LassoCRM.com 
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